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Stevens: New Telecommunications
Law Around the Corner

The Senate Commerce Committee should present proposed legislation
rewrite of the Telecommunications Act of 1996 after Congress'’s Easter recess
Ted Stevens told COMPTEL members on Monday during the association’s
anniversary keynote speech. Stevens, an Alaska Republican, is chairman
committee, which has been working to overhaul communications regulation
plans to hold the final in a series of hearings on March 30, addressing compe
and convergence, before presenting legislation for mark-up in a few weeks.

Stevens also said he is working with the full Senate to have COMPTEL la
Robert McDowell cleared as the FCC's fifth and final commissioner. The com
tee last week sent McDowell's name to the Senate for confirmation, although
not known when lawmakers will vote on McDowell's appointment.

As the Commerce Committee works on new telecommunications and col
nications law, net neutrality is at the forefront. The debate, Stevens noted, co
many views, which essentially narrow down to parties who want CongresS®:
enforce net neutrality provisions; those who do not want policymakers to decide. Ted Stevens delivers the keynote address
such requirements; and those who think the government should take no aetisghe COMPTELPLUSevent.

Among the many issues is whether cable and telecom operators providing Internet

_PCOMPTEL

access should be allowed to charge applications providers such as eBay Inc. and Google Inc. for preferential treatmdaleQseitleStevens,

net neutrality is “one of the most difficult issues our committee faces.”
Video franchising comprises another crucial part of any communications rewrite, said Stevens, who is looking into possibty anséition-
al franchising approach. The current system, he explained, “is the largest barrier to entry” for new competitors.

Like FCC Chairman Kevin Martin, Stevens told COMPTEL members his biggest motivation is to create a level playing fiel&inctiva-U.

munications industry. Right now, he noted, the market acts like a 12-story building, where everyone on the different lexetsnlzgsto dif-

ferent rules. Most of all, Stevens said, he wants to ensure rural Americans obtain equal and affordable access to highedpsedite as the

rest of the country; he also wants to broaden the Universal Service Fund (USF) base. Alaska receives the highest pegEniemmetls.

COMPTEL Celebrates
25th Anniversary

The COMPTELPLUS convention opened Monday with celebrato
speeches and a cake sponsored by Progress Telecom marking COM
25th Anniversary.

COMPTEL Chairman Sherm Henderson applauded companies that
“stayed the course for 25 years.” He reflected on the past quarter of a ce|
by looking at the value competitors have brought to consumers and busi
es. “Look at the money we've saved the American consumer,” he said, r
ing the 35-cent price of long-distance minutes compared to today’s 2-
minutes. “So many innovations have come out of the entrepreneurial fiel

In an opening video montage, a letter from President George Bush
gratulated the association on its milestone. And, Rep. Chip Pickering ¢
mended COMPTEL members’ commitments to entrepreneurship — a q
ity that has changed our country.

While kudos come from outside the industry,

Earl Comstock mark the 25th anniversary of COMPTEL with a
COMPTEL membécustom cake courtesy of Progress Telecom.

featured in the video point to challenges ahead. Jim Geiger, CEO of Cbeyond spoke to net neutrality. “It should scarauthe heok o

panies like Google” or any other companies delivering applications over the Internet, he said..

Carl Grivner, CEO of XO Communications, remarked that the more things change, the more they remain the same. “Twenty-fivevgears ag

were fighting AT&T [Inc.] Now we are doing it again because AT&T is coming back together,” he said. He challenged the cotopetitdahis
fight — “not only for ourselves, but for consumers and businesses.”
Henderson echoed these sentiments: “Are we up for the fight? ... | think we are.”

ANY PRODUCT, ANY PROTOCOL, ANYWHERE

COMPTEL Chairman Sherm Henderson and President and CEO

Martin Defends
Decision Not to Act
on Verizon Petition

Fearing that incumbents will
continue to slow infrastructure
investment if they are forced to shar
their networks with competitive car-
riers, FCC Chairman Kevin Martin
on Monday defended his decisiorg®
to effectively allow Verizon ¥
Communications Inc. to reclassify its#%
broadband services from telecommu:
nications to information services. '

Among other implications, that could FCC Chairman Kevin Martin during
mean Verizon will no longer pay in @ Q&A with COMPTEL CEO Earl
the Universal Service Fund (USF)ComStOCk and COMPTERLUS

. . attendees.
with proceeds from its broadbana
products, regardless of whether they are circuit-switched or IP-based. It also
follows suit with other recent FCC actions that impede competitive carriers’
access to the incumbents’ networks.

Martin said he wants to promote U.S. broadband deployment and achieve a
level playing field among communications operators; he noted that allowing
Verizon to operate its circuit-switched and IP-based broadband services under
Title I, instead of Title II, helps meet that goal.

The competitive industry blasted Martin's decision not to block Verizon's for-
bearance petition on March 19, when it came due; the RBOC filed the document in
late 2004. “The chairman’s action yesterday represents the height of irresponsibil-
ity by a federal official,” said Earl Comstock, president and CEO of COMPTEL, in
a news release. “With this action, the chairman has unilaterally abdicated the com-
mission’s responsibilities with respect to oversight of Veerizon's common carrier
service offerings. As a result, competition and consumers are now at the mercy of
Verizon's financial self-interest. If history is any guide, there will be predictable
adverse results.”

Jessica Zufolo, a senior analyst for Medley Global Advisors, told clients in a
note that Verizon likely will face court battles. “While this outcome may appear to

(continued on Page 15)

COMPTEL Chairman Sherm Henderson (left) with COMPTEL
President and CEO Earl Comstock with two San Diego Chargers

cheerleaders at the ribbon-cutting ceremony Sunday afternoon.
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COMPTEL Honors Sensenbrenner
as Competition Champion

F. James Sensenbrenner, a longs
time Republican representative fro
Wisconsin, on Sunday night wag
named COMPTELs Champion of
Competition in the association’s 25t
year, for his record of defending com
petition in telecommunications and
other markets.

Sensenbrenner — whom COMP
TEL Chairman J. Sherman Henderso
Il termed “a humdinger” of a candi-
date for the evening's award — head
the House Judiciary Committee ang
recently has positioned himself as a fo
midable potential foe in Congress’y
attempts to rewrite the Telecommuni
cations Act of 1996. “Several pro-com
petition and deregulations goals of th
1996 Act have yet to be realized,

Sensenbrenner said as he noted the :
industry’s pendulum seems to be swingCOMPTEL Chairman Sherm Henderson, Cheryl Sensenbrenner, Rep. F. James

. d i h Sensenbrenner and COMPTEL President and CEO Earl Comstock at the
ing toward an oligarc v Champions of Competition Awards Ceremony
Sensenbrenner is active in the

antitrust arena; since his initial electior

ATLANTIC-ACM Announces
Wholesale Excellence Awards

ATLANTIC-ACM, a leading telecommu-
nications research consultancy, announced
2006 U.S. Wholesale Carrier Excellenc
Awards Monday at the COMPTEPLUS
Spring Convention + Expo in San Diego
Calif.

The awards, presented by Dr. Judy Redqm
Smith, ATLANTIC-ACM'’s CEO, were based
on the results of the 2006 edition o
ATLANTIC-ACM’s  Wholesale Carrier
Report Card, which evaluates the performang
of wholesale carriers from ratings by thei
resale customers. This year marks the 10
edition of the annual study, which is the indus
try's chief benchmarking resource.

AT&T Inc. claimed the most honors,
receiving awards for data products and pric
ing and tying with Sprint Nextel Corp. for
network and brand quality as well as voic
products and pricing. Also walking away
with multiple honors were Level 3
Communications Inc. for billing, customer
service, and data products and pricing, ar
Qwest Communications International Inc

Dave Owens, vice president of marketing, Sprint
Nextel Corp.; Fedor Smith, director of strategy,
ATLANTIC-ACM; Chris Mullen, manager wholesale
channel markets, Sprint Nextel; John Mulhearn,
executive vice president, global access management,
Global Crossing Ltd.; Scott Widham, president, sales
and marketing, Broadwing Communications; Judy
Reed Smith, CEO, ATLANTIC-ACM; Thomas
Haney, sales vice president, AT&T Inc.; Randy
Dunbar, senior vice president, network and Internet
services; Level 3 Communications Inc.; Marcus
Cathey, sales vice president, BellSouth Business

in 1978, he has spent much of his political career working to prevent anticompetitive market behavior, including in telecomfor provisioning and sales representative:
munications. Last week, Sensenbrenner announced he is establishing a task force on telecommunications and antitdishing the pack were BellSouth Corp. fo
issues. He said he will hold a series of hearings on consolidation and other aspects of the 1996 Act that are being revieygedvisioning, Broadwing Communications
for rewriting, such as net neutrality and taxes. Il want to ensure consolidation receives the ... scrutiny it deserves,” e safidr sales representatives and Global Crossil

Markets; Roland Thomton, executive vice president,
wholesale markets, Qwest Communications
International Inc.; and Dave Falter, vice president
and managing director of sales; Sprint Nextel.

to applause and a standing ovation.

for data products and pricing.

Executives Roundtable Shares Stories
on Companies’ Extreme Makeovers

It may sound like a cable TV show, but today's “Extreme Makeovg
session showed COMPTHRLUS attendees that competitors are nimb
and can evolve their business models in the face of technological and !
ulatory changes.

Joseph Sandri Jr., senior vice president, First Avenue Networks; »
LaPerch, president and CEO, AboveNet; Bill Capraro, CEO, CIM{
Communications Inc.; and Hank Carabelli, president and CEO, Pac-
Telecomm, shared their experiences transforming their respective |
nesses. The panel was moderated by Jason Oxman, COMPTEL's §
vice president of legal and international affairs.

CIMCO, for example, started as a payphone provider, then an
reseller, then became a data services provider in the '90s and a local re Joseph Sandri Jr., senior vice president, First Avenue Networks, and president,
in the late '90s. “Eighteen of 21 years were spent as a reseller,” said Cay First Avenue Netwo_rks _Solution_s; Bill LaPerch, prgsident _and CEQ, AboveNet;
“It was going really great. Then, overnight, UNE-P was taken away.” T Jason Oxman, senior vice president of legal and international affairs,
caused CIMCO's makeover, which included a move to facilities over gOME T”'.EL; Bill dcaprarg' CCEE(;J’PC'M\%/O C?Tm””'ca“ons Inc.; and Hank
months, ending at the close of 2005. “We had to rebuild. It took longer arabell, president an » Pac-West Telecomm
was more expensive than | thought it would be. It's a much better place to
be once you get there. We had to change just about everything we did. It was a tough job, but | would recommend it.”

Carabelli said Pac-West caught many waves of change and that the company is in a continual transformation process. Highagentmonompany
divested its SMB customer base and decided to become an enabler for other branded phone companies; it is expandingndaaniwistecam in its
transformation. “There were a lot of obstacles — one was brand, pure market power,” he said. “It can be a competitive Reckasiisn't going to be
slugging it out with the Bells.”

Sandri said First Avenue is trying to avoid remaking the mistakes of early entrants in the fixed wireless business. ffsergisicmto be learned from
the second kick of a mule,” he said, quoting his grandfather. "A lot of us rushed into fixed wireless as a ‘build it antidbeeiiodel. We are using a
success-hased model.”

La Perch noted AboveNet's extreme makeover was bankruptcy-induced. “It wasn't about profit and margin; it was about matkesaihrecalling
the errant direction of the early '90s. The company spent 15 months in Chapter 11 and pared down its three businessofgustsoaeas providing metro
access solutions. “We are taking a focused, disciplined approach,” he said, noting that AboveNet takes care to understesidtiesenetteal on day one.

)
4ia

COMPTEL Tees Off Show
With Golf Tournament

Nineteen foursomes took to the links in the semi-annual COMPTEL Golf Tournament Sunday at EastLake Country Clt &=
event was sponsored by Microsoft. :

The course, located 20 minutes from downtown San Diego, is an 18-hole, par 72 Ted Robinson-designed champions
course featuring colorful fairways of bluegrass and rye and a view of nearby Mt. Miguel. The course’s challenges inkkesle s
three with waterfalls, as well as 72 sand traps, and bent grass greens.

First-place winners were the foursome from lowa Network Services. They included Scott Cousins, Rusty D 2
Mary Overson and Scott Rodberg. Each won a rolling laptop case, golf shoe bag and golf hat.

Second-place winners included Steve Ray, Lightyear Networks; Drew Walker.
Straightpath Communications; Alex Markobrada, Interstate Fibernet; and Rol &
Sweezie, ITS Communications. Each won a rolling laptop case and golf hat. e

“Most Honest Group” honors went to the foursome that included Pam Dul
Advanced Software Concepts; Shawn King, Advanced Software Concepts; [
Wickersham, CoStreet Communications; and Hunter Potts, Synivel
Technologies.

Tom Carlson, ComTec, and Chris Paula, EarthLink, won for closest to the pin. g
Crownover, Pac-West Telecomm, and Lori Marti, Xspedius Communications, won ...
longest drive. Each received a golf shoe bag and golf hat. The team of first-place winners
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The team of second-place winners

TelePacific Extends
Agreement With OSG

OSG Billing Services (Booth 1215) today announced a three-year
agreement to continue managing invoice presentment and distribution
services for TelePacific Communications, a leading telecommunica-
tions service provider to business clients.

OSG Billing Services began providing invoice consultation
along with a print-and-mail solution to TelePacific in 2002, and since
that time, the provider has expanded the business through aggressive
sales channels as well as some major acquisitions.

Along with its bold business approach, TelePacific prides itself on
customer satisfaction. The company boasts a 93 percent resolution rate
on the first call for all calls into customer care. Some of this success can
be attributed to the OSG View product, a customer service tool that
allows the CSR to view an exact replica of the invoice, offering instant
customer feedback to resolve billing issues.

In addition, the leading telecommunications provider now has
added the OSG Dynamic Messaging feature to its invoice, which will
allow the company to communicate better with customers and generate
additional revenue through targeted marketing programs.

“On-time invoicing plays a key role in TelePacific’s value propo-
sition, and OSG's value-added services have enabled us to meet the
needs of our customers efficiently and with ease,” said Mike James,
senior vice president of customer experience for TelePacific.

Ron Whaley, vice president of sales and marketing of OSG Billing
Services, added, “OSG Billing Services is pleased to continue our
association with TelePacific Communications. Their growth can be
attributed to a company focused on the customer. This is evident in the
way the provider uses the invoice to communicate, educate and market
to a business client base.”

The EastLake Country Club golf
course, located 20 minutes from
downtown San Diego, is an
18-hole, par 72 Ted Robinson-
designed championship golf
course featuring colorful fairways
of bluegrass and rye and a view
of nearby Mt. Miguel.
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With complete, end-to-end global,
regional and local solutions, AT&T
Wholesale has the tools to help your
business thrive. A full spectrum of
voice capabilities. Flexible, reliable and
scalable data applications. Worldwide
leadership in IP networking. And a
global network that reaches over 240
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your business. Evolved.
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A Tough Act to Follow

We gather here at COMPTERLUSjust a little more than 10 years after the Telecommunications Act of 1996
passed. While the legislation was created to offer industry players more certainty about the competitive envir
it turned out to be a decade of surprises.

The Act held much promise to promote competition among carriers large and small. But, as we all now K
faltered in many areas.

Of course, the aftermath of the Act didn’t happen in a vacuum; there were many forces in play that le
where we are now. Lawmakers’ inability to adequately address next-generation technologies (namely IP
of which at the time were glimmers on the horizon; the FCC'’s interpretation of the Act; eager carriers’
expansion of their fiber networks in light of the Internet bubble; a once-booming economy that toppled |
many Jenga pieces and crushed many CLECs in the process; and new competition from cable oper
contributed to a bumpy 10 years under the Telecom Act of 1996. 4

“l think, in general, the Act failed because it assumed that there were going to be competitors in the local lo}
that the numerical measure of the number of competitors was somehow a measure of the competitivenes
offerings, which turned out to be incorrect,” James Crowe, CEO of Level 3 Communications Inc., told xchangeTma
recent interview. “Another thing that made the bill irrelevant was a lack of understanding of the huge role the Interpéywout@mmunication.”

All this has led some in industry and legislative circles to call for a rewrite of the Telecom Act of 1996. And, in fact, sorhaswzegun on this in
Washington. While new issues, such as how VoIP should be regulated, how the universal service issues should be handlegunpigiiers and the future
of local cable franchises have popped up in recent years, many of the issues service providers wrangle over today aréfesnhtidncthose of 10 years
ago or earlier — and those concerns largely revolve around access to other carriers’ (namely incumbent telco) networks.

COMPTEL's President and CEO Earl Comstock says CLECs want policies providing for nondiscriminatory interconnection, servezsoralole
request, net neutrality (meaning the ability for a provider to deliver content or services on another carrier’s broadtfahd pigescriber wishes to invoke
such services) and the ability to resell services.

Of course, the '96 Act attempted to address some of these issues, but Comstock doesn't fault the Act so much as the R@dafttiese things to
materialize. The FCC also slighted CLECs when it decided not to apply UNE rules to fiber deployments, he adds. “The reegatiag siow that the Bells
are into long-distance in a big way, essentially you can't go back and unscramble that egg,” Comstock says. “They tookathe gavenit to the Bells
without really having everyone else get the benefit of what that carrot was supposed to provide — namely a local marketirthtienably open to
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competition.”

But, whether or not new federal telecom legislation surfaces this year — and most believe a new act in 2006 is a long chaheeglage great that any

new rules will weigh heavily to the RBOCs' advantage, given that the RBOCs are giant political contributors.

So competitive carriers just need to continue to do their best to convince the powers that be which telecom regulatidrestfitl mensumers and

the economy at large, and, in the meantime, build business plans that don't rely too heavily on a favorable regulatory outcome.

Paula Bernier
Editor in Chief, xchange

Agenda

(Tuesday, March 21 & Wednesday,

March 22)

8 -9:30 a.m.
COMPTEL Board of Directors Meeting
Ford AB

8 a.m. - 4:30 p.m.
Registration

8:30 a.m. - 4:30 p.m.
Deal Genter Open

Service Provider Track
8:30 - 9:30 a.m.
The Alternate Access Universe:
Options for the UNE Transition
Randle Ballroom A
Facing regulatory mandates restricting the availability of
UNEs, service providers have a number of access options
to evaluate both for line migration and growth. Learn
about the pros and cons of what’s available today — from
facilities-based solutions to broadband wireless to UNE-P
replacement services.
Session Leader:
Khali Henderson, Group Editor, Telecom Division,
Virgo Publishing LLC
Presenters:
David Malfara, Sr., President and CEO,
Remi Communications
Mike Miller, President and CEO, FiberLight LLC
Ernest Ortega, President, Carrier Services,
X0 Communications

Enterprise Track

8:30 - 9:30 a.m.

The Customer Is Always Right:

Tailoring Offerings for the Enterprise

Randle Ballroom B

A standard menu of products and services won’t satisfy

the enterprise customer. During this session, enterprise

customers will offer valuable insights about the solutions

they need and how service providers can deliver them

more effectively.

Session Leader:

Nancy Lubamersky, Vice President, Marketing,
TelePacific Communications

Presenters:

Barry Bryson, Associate Director of Engineering,
Utah Education Network

John Graf, Associate Director of IT, Kalypsys Inc.
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Business Track

8:30 - 9:30 a.m.

The Executive Viewpoint: A New Voice for the Internet

Randle Ballroom D

Google, Yahoo! and a host of other Internet powerhouses

have begun to challenge the telephony status quo with

their own VolP offerings. Hear what changes are in store

for the voice business.

Session Leader:

Gary Kim, Editor-in-Chief, FatPipe and VoIP
Business Weekly

Presenters:

Jeff Ganek, Chairman and CEO, NeuStar Inc.

Tom Kershaw, Vice President, Next Generation
Services, VeriSign

Todd Landry, Senior Vice President, Sphere
Communications

Technology Track Cisco SYSTEMS

Presented by Cisco Systems Inc.

8:30 - 9:30 a.m. e

The CTO Viewpoint:

What Keeps Them Awake at Night?

Randle Ballroom E

The dramatic evolution in communications technology has

caused service providers to rethink their deployment

strategies. Garner insight from industry experts on these

technology changes and what they may mean for the way

service providers compete in the future.

Session Leader:

Mike Koons, Senior Director, U.S. Service Provider
Systems Engineering, Cisco Systems Inc.

Presenters:

Keith Coker, CTO, NuVox Communications

Timothy Dunne, Executive Vice President and CTO, RCN Corp.

Sunita Krishna, CTO, PPL Telcom

Service Provider Track
9:45 - 10:45 a.m.
IMS: Separating Fact from Fiction
Randle Ballroom A
IMS is considered the architecture for offering converged,
IP-based services. What is the current state of IMS
adoption and what are the integration challenges in
migrating from legacy to next-generation networks? Our
panel of experts will give you straight answers and let you
know what’s needed to successfully adopt IMS.
Session Leader:
Manuel Vexler, Vice President, IMS Forum;

and CTO, CopperCom

Presenters:

Matt Byrd, Director, Product Marketing, MetaSwitch

Payam Maveddat, Assistant Vice President,
Wireless Switching PLM, Tekelec

Aaron Sipper, Vice President, Product Strategy,
sentitO Networks

Enterprise Track

9:45 - 10:45 a.m.

The Executive Viewpoint:

Keys to Profitably Delivering VoIP to SMBs

Randle Ballroom B

Gather insights from service provider executives who will

help you save time and money while you make inroads

with the SMB market.

Session Leader:

Ellyn Major, Analyst, New Paradigm Resources Group

Presenters:

Tim Bradley, Senior Vice President, VoIP Services,
New Global Telecom

Skip Lane, President and CEQ, Direct Line
Communications

Debbie Jo Severin, Vice President, Marketing,
Covad Communications

Business Track
9:45 - 10:45 a.m.
VolP Migration: Enabling Services and Applications
Randle Ballroom D
Without the ability to economically and efficiently connect
and transport VoIP between service providers and
enterprises, it may not matter what services or applications
are offered. Panelists will discuss the driving factors behind
successful VoIP migration, including QoS, lowering cost,
enhancing security and increasing revenue.
Session Leader:
Michael Khalilian, President, IMS Forum; and CTO,
VoX Communications
Presenters:
Farshid Mohammadi, General Manager, UTStarcom
Mark Pugerude, Senior Vice President, Strategic
Channels and Business Development,
Broadwing Communications
Charles Vogt, President and CEO, General Bandwidth
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Technology Track Cisco SYSTEMS

Presented by Cisco Systems Inc.
9:45 - 10:45 a.m. .
Securing the IP Network:
The Service Provider Imperative
Randle Ballroom E
Offering a secure network is vital in communications today
and plays a strategic role in service provider technology and
business plans. Premise and network-based security is no
longer an option; it is the service providers’ imperative,
particularly with the evolution to next-generation networks.
Learn what service providers need to do to effectively secure
their IP network.
Session Leader:
Vic Northrup, Vice President, U.S. Service Provider,
Cisco Systems Inc.
Presenter:
Mitch Ferro, Senior Director, IP and Enhanced Services
Product Management, Broadwing Communications
Bob Moore, Senior Vice President, IT, PAETEC
Communications
Randy Nicklas, Vice President, Engineering,
X0 Communications

10:45 a.m.
Morning Break

Sponsored by Covad Communications CO JAD'

Service Provider Track

11 a.m. - Noon

The Executive Viewpoint:

Is Carrier-Class Ethernet Ready for Prime Time?

Randle Ballroom A

Though Ethernet is the standard in metro networks, carriers

still face the challenge of extending it on a large-scale basis.

Learn about approaches to delivering Ethernet access

services to the mass market with the SLAs customers want

and the economics that make it sustainable for carriers.

Session Leader:

Khali Henderson, Group Editor, Telecom Division,
Virgo Publishing

Presenters:

Steve Daigle, Vice President, Product and Sales
Development, Looking Glass Networks Inc.

Craig Drinkhall, Senior Vice President, Product
Development and Engineering, TelCove

Fred Ellefson, Vice President, Etherjack Alliances,
ADVA Optical Networking

Kevin Sheehan, President and CEO, Hatteras Networks

Enterprise Track

11 a.m. - Noon

From Bandwidth to Brandwidth:

Managing the Customer Experience

Randle Ballroom B

To win the hearts of customers, service providers need
to do more than simply present new services or bundle IP
offerings. Learn tips from the pros about how to establish
your company’s brand while gaining loyalty and new
business by delivering the optimal customer experience.
Session Leader:

Judy Reed Smith, CEO, Atlantic-ACM

Presenters:

Roy Cutaia, President and CEO, telX

Teresa Hilligoss, National Account Manager, Citynet
Mike Keenan, CEO, Global Internetworking

Business Track

11 a.m. - Noon

Peering into the Future of VoIP

Randle Ballroom D

The explosive growth in new VoIP peering prototypes
threatens historical telco interconnect models. This
session will peer into the crystal ball to view what’s
driving current VoIP peering models and predict what
VolIP interconnect method may prevail in the long run.
Session Leader:

Rich Tehrani, President and Group Editor-in-Chief, TMC

Presenters:

Jim Dalton, CEOQ, TransNexus Inc.

Don MacNeil, Vice President, Carrier Services
Operations, XO Communications

Shrihari Pandit, President and CEO, Stealth
Communications

Technology Track

Presented by Cisco Systems Inc.

11 a.m. - Noon =

The Future of Internet: It Doesn’t End at VoIP

Randle Ballroom E

The next disruptive wave of Internet services is coming,

featuring presence-based communications and mobility,

integrated and rationalized communications. At the same

time, the explosion of download-driven peer-to-peer

traffic presents both a blessing and a curse for service

providers. Don’t miss this forward-looking session to hear

how the Internet will continue to change the way your

customers work, live, play and learn.

Session Leader:

Vic Northrup, Vice President, U.S. Service Provider,
Cisco Systems Inc.

Presenter:
Carl Drueckhammer, Technology Director, Syniverse
Kirt Jorgenson, Director, Market Management,
Cisco Systems Inc.
Mike Koons, Senior Director, Service Provider Systems
Engineers, Cisco Systems Inc.
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12:30 - 4:30 p.m.
Exhibit Hall Open
Elizabeth and Manchester Ballrooms

WEDNESDAY, MARCH 22

8-11:45 a.m. KELLEY
Expert Seminar: DRYE
Regulation and Next-Generation Business Plans
Presented by Kelley Drye and Warren LLP

Randle Ballroom AB

As the communications industry has evolved, so too have
state and federal regulations that govern the market. This
half-day seminar will examine new rules and pending reg-
ulatory matters that impact IP-based services, alternative
last-mile facilities, wireless resale and other significant
next-generation business plans.

8-9am.

The Regulatory Future of IP-Based Services

This panel will discuss pending federal and state regulatory
issues regarding the regulation of VoIP and IP-based services.
Session Leader:

Genny Morelli, Partner, Kelley Drye and Warren LLP

Presenters:

Peter Karoczkai, Vice President, Marketing,
Eureka/InfoHighway

Paul Kouroupas, Vice President and Senior Counsel,
Global Crossing

9-10a.m.

Life Without UNEs

This panel will focus on regulatory issues and options
surrounding UNE replacements, including ILEC/CLEC
commercial agreements, Section 271 network elements,
and use of AT&T/SBC and MCl/Verizon merger conditions.
Session Leader:

Robert Aamoth, Partner, Kelley Drye and Warren LLP

Presenters:

Jeff Compton, Vice President, Regulatory and
Industry Relations, Telscape Communications Inc.

Jim Falvey, Senior Vice President, Xspedius
Communications

James Lamoureux, Senior Counsel, AT&T Inc.

Chris McKee, Vice President, Covad Communications

10:15 - 11 a.m.

Enforcement Activities

This panel will focus on the FCC’s recent and expected
enforcement initiatives as well as CLEC opportunities to use

FCC enforcement processes as a tool to ensure ILEC
compliance with regulatory requirements.

Session Leader:

John Heitmann, Partner, Kelley Drye and Warren LLP

Presenters:

Brad Mutschelknaus, Partner, Kelley Drye and Warren LLP

Rick Richardson, Vice President and General Counsel,
Momentum Telecom

Angela Simpson, Senior Counsel, Covad
Communications

11 -11:45a.m.
The Re-Emergence of Wireless Resale
This panel will focus on the regulatory issues faced by
MVNOs and other emerging wireless service providers.
Session Leader:
Tom Cohen, Partner, Kelley Drye and Warren LLP
Presenters:
David Gusky, President, Wholesale Division,
Consumer Cellular
Don Shirley, Senior Product Manager,
PowerNet Global Communications

11:45 a.m.
Gonference Adjourns
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Certain restrictions apply. Service not available in all areas.
Contact an Alltel Wholesale Business Representative for details.

S

A network with
real horsepower

Alltel provides a suite of bandwidth services to address your
business needs at a competitive price, allowing you to take care
of your customers while we take care of your network. Alltel is

¢ Allow a flexible alternative to costly and prolonged network builds.
¢ Provide for easier accommodation of dynamic network changes.
e Offer you a single point of accountability for network performance.
¢ Build strong service relationships with our customers.

So follow Ryan Newman’s lead and get with Alltel today.

Visit us at the CompTel/ASCENT convention, booth #1510.
Contact us at aci.carrier.network.solutions@alltel.com.
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